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Are you ready  

to buy a rural  

property?

We’re ready  

to help!
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We are the rural property 
real estate experts

Buying a rural property can be daunting! There are 
so many decisions and details! Water rights! Surveys! 
Septic systems! Oh, my! You want seasoned experts  

in your corner who understand rural property  
issues, can give you expert advice and make  

sure the process goes smoothly.

When it comes to buying and selling local rural real 
estate, KL Realty is among the most experienced and 

trusted in the business. Independently owned  
and operated since 1988 by Karen Libin, KL Realty has 

an entrepreneurial spirit and drive, and a proven record 
of expertise and performance. Our aim is to provide 

the highest level of service, and our many happy  
repeat clients attest to our success.

What’s the buyer’s broker role?
The role of the buyer’s broker is to represent you,  

protect your interests and negotiate on your behalf.  
A seasoned broker will be able to guide you through  

all the complicated steps of the buying process,  
ensuring that all goes smoothly and that your best 

interests are met. When you purchase a property, the 
broker is compensated by receiving a percentage of 

the seller’s home sale – there is no cost to you.



Holly Anderson, Broker Associate
A Colorado resident since 1991, Holly earned a 

degree in biology from Colorado State  
University (CSU). A lifelong horse enthusiast, 

she was a veterinary assistant for a local equine 
clinic and has extensive knowledge of the rural 

and equestrian community. She brings her 
expertise of the area’s animal community to the 

KL team. Holly also worked in the human  
medical field, and thus is practiced at excellent 

client communication and service where  
accountability and efficiency are essential. Holly 

currently lives on a horse farm in Boulder county.

John Dabbs, Broker Associate
John grew up in southern Africa and obtained 

a degree in civil engineering from the University 
of Witwatersrand, Johannesburg. After  

working as an engineering consultant, he ran  
a construction company for 15 years before 

immigrating to the U.S. The skills acquired from 
his years in the engineering industry add to 

the diverse capabilities of the KL team and provide 
clients with an expert on board when dealing with 
complicated inspection issues. John also owned, 

operated and guided a photographic safari  
operation in Zimbabwe, and is an excellent  

photographer. John currently lives in Lyons and 
owns a horse farm in Boulder county.

We work together to  
help you buy your new  
rural property
The KL Realty staff works as a team, with each 
member bringing his/her expertise to the  
buying process. We have a broad range of  
skill sets including finance, engineering and  
marketing. We live or have lived on rural  
properties and know the issues first-hand.  
With team members living locally, we’re readily 
available for showings and throughout the  
buying process. You won’t get lost in the shuffle 
of a large corporate office when you need to 
talk to us —we’re just a phone call away. 

Karen Libin,  
Owner/Broker
Karen is the owner and managing 
broker of KL Realty, and has more 
than 29 years of experience in the 
Boulder County real estate market. 
She completed an MBA in finance 
at the University of Colorado (CU), 

Boulder, and then obtained her stockbroker’s 
license and worked in finance before founding 
KL Realty in 1988. With her business background, 
Karen specializes in providing clients with  
sound buying/selling financial advice, and  
has a knack for structuring creative transactions. 
Karen’s level of expertise and ingenuity has led 
to her handling some of the largest and most 
complex rural real estate transactions in the area. 
Karen currently lives in Lyons and owns a  
horse farm in Boulder county. 
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The KL Realty advantage
We have decades of experience that  
work in your favor:

We are skilled negotiators
Most purchase offers require some mediation  
between buyer and seller before an acceptable  
contract is reached. At this stage, the assistance of an  
experienced third party is invaluable to you, the buyer.

We can expedite your transaction
Over time we have established positive working  
relationships with contractors, water experts,  
attorneys, appraisers, lenders, inspectors and title 
companies. Access to these professionals helps en-
sure an efficient and smooth closing.

We often have exclusive sellers
Often we are asked to “soft sell” clients’ properties. Only 
KL Realty can show the property to interested buyers 
– you won’t find it on the MLS listing – no out-of-firm 
brokers are permitted. These sellers choose this method 
as they trust KL Realty to bring them qualified buyers. 

We are the rural experts
Rural real estate transactions are more complicated than urban 
ones. Many a deal has fallen through due to a city realtor being  
inexperienced with rural issues and how to handle them.  
At KL Realty, we’ve experienced and pretty much seen it all.  
Some issues you’ll find unique to a rural property purchase:

Surveys
Rural property surveys are more complex and costly than in simple 
transactions, and thus are often a source of conflict. Which ones to 
do and who should pay for them depends on market conditions  
and property specifics. 

Property Value Assessment
Sellers can put whatever price they want on a property and often do! 
Determining a real market value for a property for which there are no 
similar sold ones is a skill the KL team has developed over many years. 
We have more than 20 years of data and often sell properties multiple 
times. Appraisers regularly call us to help value a property. 

Irrigation/Water Rights and Sources of Water
Irrigation/water rights is a highly complex and very relevant issue 
that is barely – if at all - understood by most real estate brokers.  
We understand delivery and values, and have relationships with local 
ditch operators. We can help you understand and assess potential 
properties’ water rights, and then ensure the ownership transaction 
is completed properly during the purchase.

Zoning, Permitting and Building
What can you do where? Indeed, no two counties along the front 
range have the same codes. Our general knowledge of these help 
buyers determine what areas and properties will work best for them.

Septic Systems
Boulder County is in the process of ensuring all septic systems  
are permitted. A sale or building permit will typically trigger a check 
on the system’s permit status. KL Realty can help you understand  
the implications as they affect you, the buyer.KL
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4: Consider engaging an attorney
	 Attorneys are experts at interpreting, writing and revising  

contacts, so their participation is recommended. However, you  
will incur their fees, so if your transaction is simple, you may  
wish to forego their involvement.

5: The offer and counter-offers
	 We will help you establish the true value of the property and advise  

you regarding the terms, price and details of the offer. If applicable,  
we will assist and guide you in the counter-offer negotiations.

6: The contract to purchase and earnest money
	 Once terms are agreed upon by both parties and the contract is  

complete, we will send copies to the title company and the lender  
in preparation for the loan and transfer of title. At this point your  
earnest money will be due.

7: The property inspection and inspection resolution
	 The purpose of the inspection is to find any problems with the home. 

Once the Inspection Report is completed, we will guide and assist  
you in reaching an acceptable resolution with the seller.

8: The loan 	
	 The contract will specify a deadline the lender must furnish the buyer 

with a commitment or declination. Without due care given to this date, 
the earnest money is at risk if the contract falls through. 

9: The survey
	 Depending on the type of property you purchase, you, the lender 

or the title company may require a survey. There are several different 
types and they vary in cost from a few hundred to thousands of dollars. 

10: Homeowner’s insurance
	 Once the loan commitment is secured, you will need to purchase 

homeowner’s insurance before the loan can be finalized.

11: The closing and title transfer
	 Four days before closing (property purchase), a settlement statement 

will be available for review. It will list all charges, fees and adjustments. 
Many documents will need to be signed, covering loan documents, 
title transfer and declarations required by law. You will need to bring  
a valid form of identification and a certified or bank check for any  
additional funds, unless a prior wire transfer has been made.
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We’ll assist you through  
all the steps to successfully  
buy your home
If you have questions about any of these steps,  
we are happy to explain them.

1:  Figure out how much you can afford
	 Contact a lender and, if possible, get a pre-approval 

letter. At minimum, get a pre-qualification letter.

2:  Choose a property type
	 Consider both your short and long-term needs.  

Prioritize your “wish list” items.

3: Find a property
       	 Look at properties that fit your basic criteria and then 

choose the one that best suits your needs.



Things you should know 
when buying a property
Who knew buying a property was so complex?  
We knew. And we are happy to further  
explain any of these topics.

Title insurance
Owner’s Policy - Title insurance is indemnity 
insurance against financial loss arising from 
defects in the title. These issues could include 
errors or omissions on deeds, mistakes in  
examining records or forgery. It is normally  
issued in the amount of the purchase, and  
it is common practice here that the seller  
covers the cost.

Lender’s Policy - Lenders will normally require 
a form of insurance, known as a Loan Policy, to 
protect their interests in the property. It does 
not protect the buyer. It is based on the dollar 
amount of the loan and decreases as the loan 
gets paid off. You, the buyer, incur this cost.

Buyer closing costs
At closing you may be asked to pay for the items listed below. Your 
broker should be able to give you an estimate of approximate charges 
early in your search, and exact figures will be available a few days 
before a normally-scheduled closing.
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•   Tax reserve
•	 Interest on the loan (pending the 

first scheduled payment)
•	 Homeowner’s insurance  

(flood hazard insurance may  
also be necessary)

•	 Lender’s processing fee
•	 Underwriting fee 
•	 Appraisal fee
•	 Mortgage Title Premium
 

•	 Closing fee (usually split  
between buyer and seller)

•	 Common endorsement
•	 Courier fees
•	 State documentary fee
•	 Recording fees
•	 Homeowner’s Association  

adjustments (if any)
•	 Water and sewer adjustments  

and transfer charges (if any)

Building Codes
Each county has very different and very complex building codes which  
determine what is allowed/required in terms of style, height restrictions, 
size and energy efficiency. Although we have general knowledge of 
these, if you are considering building or remodeling, we recommend 
that you consult with a building contractor before your purchase.
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